
We maximize advertising ROI by aligning ad
intent with landing page experience and
fixing conversion leaks. The result is more
revenue from the same budget, with higher
ROAS, lower CPAs, and a smoother path
from click to customer.

ArtCity Creative
Case Study

A property investment service that helps
homeowners sell quickly and without
complications. Performance marketing is
essential to acquiring qualified seller leads in
competitive markets, where cost efficiency
and trust are key.

PROPERTY INVESTMENT SERVICES

ArtCity Creative introduced a more aligned, conversion-
centric approach:

Rebuilt targeting and ad groups around motivations:
inherited homes, foreclosure, relocation, etc.
Added social proof, licensing badges, and a mobile-
first layout for trust and speed
Launched retargeting campaigns + form recovery
flows to re-engage warm prospects
Strengthened ad-to-landing page message
consistency to reduce bounce

S O L U T I O N S  I M P L E M E N T E D

Our audit revealed critical friction points in intent,
experience, and follow-through:

Ad messaging focused on urgency when sellers still
needed education
Mobile experience lacked fast loading and credibility
elements (reviews, guarantees)
Partial form fills and hesitations had no automated
follow-up

This fragmented journey left opportunities on the table.

A U D I T  F I N D I N G S
Performance issues were driving up
acquisition costs:

High click costs in saturated
investor geographies
Landing pages disconnected from
ad messaging and motivations
Excessive abandonment of contact
forms and calls-to-action

Ad spend was high, but conversions
weren’t following.

Challenges

A T  A  G L A N C E

www.artcitycreative.com

Paid Media & Website Conversion Audit

R E S U L T S
Campaign efficiency improved quickly:

Higher conversion to qualified lead
Lower cost per acquisition
Better follow-through on submissions
Greater control of pipeline quality
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Where Strategy Meets Clarity
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